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GROUP TELESEMINAR TRAINING PROGRAM #2:  BUILDERS  

 
WHO THE BUILDERS  PROGRAM IS DESIGNED FOR:  

Our Builders group is designed for participants who have acquired general knowledge and 

perspective about branding and marketing. However, they have not yet fully committed to a 

branded identity and they don’t know how to actually implement the marketing methods. 

During this educational program, members commit to their new brand and receive more 

detailed information about individual marketing methods. They learn specifically how to 

market in a step-by-step manner. This is a strategic “nuts and bolts” educational experience 

in which members learn marketing skills and choose approaches to implement. 

REQUIREMENTS FOR ENROLLMENT IN THE BUILDERS  PROGRAM: 

This is the second program of our 6 sequential courses that progressively lead toward 

business success and mastery. Entry into this Builders instructional course requires previous 

participation in the Branders program or attendance in Peter Montoya’s live 2-day training 

workshop called Create Your Ideal Practice. 

EXPECTED OUTCOMES AND RESULTS FOR PARTICIPANTS: 
 Commit to your company brand identity and image 
 Move into the right mindset to lead your company forward 
 Learn how to develop strong bonds with your clients 
 Gather information to build your marketing systems 
 Learn how to build consistent referrals systems 
 Learn how to develop effective networking systems 
 Learn how to hold events that attract and retain new and old clients 
 Learn how to conduct seminars filled with pre-qualified prospects  
 Learn how to communicate consistently, effectively and systematically with your 

clients, prospects and professional referral sources 
 Evaluate your office environment and procedures 
 Set your preliminary goals and calculate your prospecting needs 
 Gain perspective on creating an integrated marketing plan 
 Select and develop your marketing methods and systems 
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What are the real costs of falling short  

of your business aspirations? 

 

CURRICULUM CONTENT AND TOPICS COVERED: 
 Branding Identity 
 Branding Mindset 
 Fact Finders 
 Client Reviews 
 Client Referrals 
 Professional Referrals 
 Networking 
 Special Events 
 Seminars 
 Communications 
 Office Environment and Image 
 Goal Setting and Prospecting 
 

THE BUILDERS  PROGRAM INCLUDES: 

 (12) 60-Minute Teleseminar group sessions  
 (2) 30-Minute Private VIP individual coaching sessions 
 3 Q & A teleseminar sessions 
 3 Guest Expert teleseminar presentations 
 Written Curriculum Modules 
 3 Sessions per month  
 Online membership community communication forum 
 Audio Recordings of all sessions 
 Written Transcripts of all 12 group sessions  
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TELESEMINAR METHODS USED: 

All members call in to a conference bridge line to attend each course session which will last 

for 60 minutes. This course will be instructional and leverages assignments and exercises as 

learning and building tools. The teleseminar leader will act as an educational instructor to 

present and discuss topics. Q & A sessions will also be utilized with the instructor to get 

perspective and feedback and to resolve confusion. Guest experts (authors and 

practitioners) will be invited to present their perspectives on relevant and specialized topics. 

 

TANGIBLE DELIVERABLES TO PARTICIPANTS : 

 Introductory information with set of policies and procedures 
 Copy of an informative book 
 Recommended reading list 
 Set of labeled file folders to organize your work 
 Directory of Members 
 

LENGTH OF TIME TO COMPLETE THE PROGRAM:  

The Builders program is completed within 7 months. 

 

PRICE OF THE BUILDERS  PROGRAM:  
$2,557 if paid in full. Contact us about our credit card payment plans. 

 

 

Commit to a brand identity 

 that gets recognized and talked about. 

 


